Swiftly Fill the Gap in Invoicing
Systems with a Rich, Ready-to-use
Solution for Swedish Banks

C )> Cloud Native | Cloud Agnostic

Bankgirot’s acquisition by P27 Nordic Payments Platform may have you wondering about the
future of your e-invoicing and revenue management processes. You want them to remain
undisrupted, seamless, and efficient. But you also want to keep costs in check.

This may well be an opportunity for change. Imagine a new and rich invoicing solution with flexible
pricing capabilities, fee transparency, and robust reporting. What if the solution could be rapidly
implemented to fulfill both your immediate and future requirements?

With SunTec BG-Invoicing Solution,
you can do all this and more.
Powered by the Xelerate platform,
the solution comes pre-configured
with products and services in the
Bankgirot stack to help you quickly
replace outgoing systems and meet
your current invoicing needs within
a couple of months, while also
providing the flexibility to roll out
more innovative offerings to the
market over time.

Sunlec

The out-of-the-box solution integrates
seamlessly with core systems, customer
channels, and other enterprise applications to
enable a speedy roll-out. You can centrally
consolidate products and prices, generate e-
invoices, directly debit customers, and view
revenue dashboards—all without
compromisingon your earlier invoicing
requirements met by Bankgirot. You can also
extend the solution beyond invoicing to
facilitate relationship-based pricing and
dynamic offer management. These services,
combined with automated billing, can help
you transform the customer experience, and
catalyze business growth.

www.suntecgroup.com




Rapidly fulfill your invoicing and billing needs with a
robust, ready-to-use solution.

Accelerate time-to-value by easily integrating the
solution with upstream and downstream systems.

Simplify deployment through pre-built invoicing and
billing capabilities modeled on the Bankgirot stack.

Quickly configure and adapt the solution to meet your
unique invoicing needs.

Go beyond e-invoicing services for corporate
customers and enhance the customer experience by
offering personalized product propositions and by
enabling fee transparency.

Improve efficiency and scale by automating the end-
to-end revenue management process.

Minimize errors and disputes that arise from manual
processes.
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V Enhance Data Management

»  Easily consolidate transactions from various
channels to view the associated charges inreal
time or in batches, using APIs or files.

»  Defineflexible customer billingand reporting
hierarchies to address all fee consolidation
needs.

»  Logically group customers for invoice creation,
while also maintaining a 360-degree view of
customer relationships.

»  Capture and consolidate the details of
transaction charges, including date, time,
channel, customer, account, payment, and event
reference.

% Manage Pricing Catalog

Maintain a centralized catalog of chargeable
items and prices.

* Automate charge collectionagreements by pre-
defining customer preferencesand SLAs such as
which account to charge, which currency to use
for fees and invoices, and which payment and
settlement methods to employ.

*  Enable both customer segment level pricing and
personalized pricing.

*  Dynamically price customers based on the
details of their transactions, including date,
time, channel, customer, account, payment
reference, and event reference.

e Re-price transaction events for customers as
needed based on parameters such as their
overall usage of products and services, as well
as recurring or subscription charges at different
levels of relationship hierarchies.

*  Use suspense management capabilitiesto keep
arecord of all transaction-related events—
defined or undefined, charged, or uncharged—
and take necessary actions to prevent revenue
leakage.
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Enable Rapid and Flexible Invoicing

Manage and automate the end-to-end invoicing
process, includingbut not limited to pre-
invoicing, review and approval, related tax
computations, post-invoicing, and dispute
management.

Enable both scheduled and on-demand
invoicing.

Utilize differentinvoice formats, including PDF,
elnvoice and CAMT .086, customizableinvoice
templates, and custom fields to present the
invoice back to the customer.

Use multi-language and multi-currency
capabilities to specify charges.

Enable email invoicing.
Handle Payments and Settlements

Enable flexible payment options, including
direct debit and request-to-pay.

Conduct aninvoice aging analysis, and trigger
timely follow-ups,including reminders and
penalties.

Analyze Data

Enable “shadow pricing” to track personalized
and contextualized prices vis-a-vis standard
prices. Analyze related gains and losses.

Derive and extract valuable financial and
performance insights from revenue and
profitability dashboards.




About SunTec

SunTec is the world’s #1 relationship-based pricing and billing company. More than 130 clients in 45+ countries rely on SunTec
to provide hyper-personalized products, offers, pricing, loyalty programs, tax compliance, and billing for over 400 millionend-
customers. SunTec products are based on our cloud-native and cloud-agnostic, API first, micro-services-based proprietary
platform, Xelerate and are delivered on-premise, on private cloud and as SaaS. SunTec has global operations including the USA,
UK, Germany, UAE, Singapore, Canada, Australia, and India. For more information, please visit us at or
email us at
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